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SMi presents its 21st annual conference on...

European 5th - 6th
Pharmaceutical Pricing
& Reimbursement OCT

Developing a new paradigm 2 O “ 5

Holiday Inn Regents Park Hotel, London, UK

Chairs for 2015:

¢ Leslie Galloway, Chairman, Ethical Medicines
Industry Group

» Alexander Natz, Secretary General, European

Benefits of attending: Confederation of Pharmaceutical Enfrepreneurs

e Evaluate new models for European
reimbursement

e Gain a greater understanding of fiered
pricing options with case studies from GSK

Key Speakers Include:
* Janice Haigh, Practice Leader Market Access,

* Gain a greater insight into current HTA policies <Ml : .
 Gain invaluable information from field leaders * Ken Walsh, Head Emerging Markets Pricing, GSK
through in depth case studies * Toros Sahin, Head of Market Access & Health
* Learn about changes in UK P&R policy Economics, Sanofi Turkey
following the UK elections from industry bodies « David Watson, Director of Pricing &
EMIG and the ABPI Reimbursement, ABPI
SEEREIAYZ LR g TR » Alexander Roediger, Director European Union
Sponsored by Affairs, MSD

¢ Leyla Hannbeck, Head of Pharmacy, National
Pharmaceutical Association Ltd
¢ Eric Low, CEO, Myeloma UK

O QUINTILES

PLUS ONE INTERACTIVE HALF-DAY POST-CONFERENCE WORKSHOP

Wednesday 7th October 2015, Holiday Inn Regents Park, London, UK

HTA Uncovered
Workshop leaders: Anke Van Engen, Principal, Advisory Services, Quintiles
Janice Haigh, Practice Leader Market Access, Quintiles
8.30am - 12.30pm

www.pharmaceuticalpricing.co.uk o))
Register online or fax your registration to +44 (0) 870 9090 712 or call +44 (0) 870 9090 711 K5

ACADEMIC & GROUP DISCOUNTS AVAILABLE @SMIPHARM




European Pricing and Reimbursement

Day One | Monday 5th October 2015

COST TO BENEFIT ANALYSIS:
DEVELOPING NEW REIMBURSEMENT SCHEMES

www.pharmaceu

12.20 Networking Lunch

THE IMPACT OF BIOSIMILARS AND ORPHAN DRUGS:
A EUROPEAN PERSPECTIVE

Leslie Galloway, Chairman, Ethical Medicines Industry Group

8.30 Registration & Coffee
9.00 Chair's Opening Remarks 1.30 Lrgen :sf:og::loakbglrisfy conundrum - patients and patient groups as
Leslie Galloway, Chairman, Ethical Medicines Industry Group « Why pricing and reimbursement matters to patients
* They evolving role of patients and patient organisations
KEYNOTE ADDRESS X . * Driving innovative and create solutions to the affordability
9.10 New Models for Reimbursement, Developing the best conundrum
socioeconomic outcome: An Iltalian Perspective Eric Low, CEO, Myeloma UK
e Issues with current reimbursement models
¢ Describing new models of pricing and reimbursement that 2.10 New models for cancer drug funding
can serve as a foundation for a shift away from the current e Cutting funding of current drugs
systems to support better outcomes and avoid ¢ Making room in the market for novel drugs
preventable costs ¢ Understanding the impact of the cancer drug fund on
« Developing incentives to improve the best sustainable cancer freatment strategies. )
care for the patient. Steve Williamson, Consultant Cancer Pharmacist,
« Value based pricing Northumbria NHS Trusts / NHS England
z?:gﬂoeGlanfrafe, Freiesser Gifliizeliin Heenenties, Ll7=xi 2.50 Orphan Medicinal Products and national challenges:
Are HTA procedures fit for purpose?
* How i i 2
9.50 New Mos:lels for EUfopean Reimbursement: Developing the . ;'\lohy gt{ié)rgAan%U;zje?glyoo:;féﬁ% IETQO;?SZ?SII;';?]??
best socioeconomic outcome » How could a suitable HTA for orphan medicines look like?
* Issues with current reimbursement models Alexander Natz, Secretary General, EUCOPE - European
* Describing various new models of physician payment that Confederation of Pharmaceutical Entrepreneurs
can serve as a foundation for a shift away from the current
reimbursement system for cancer care to support better 3.30 Afternoon Tea
outcomes and avoid preventable costs
« Developing Physician incentives to provide the best care 4.00 Developing new market access models for orphan drugs
for the patient. * Principal aspects of policy and practice associated with
* Value based pricing orphan qlrugs and treatments of rare disgose
Nick Bosanquet, Professor of Health Policy, Imperial College * Perspectives for 2015 on new and emerging approaches
London for addressing patient access.
* Are payers freafing orphan drugs differently
10.30 Morning Coffee Janice Haigh, Practice Leader Market Access, Quintiles
. . . 440 The impact of biosimilars on the market
11.00 IQ\.NIG.or even the G:BA.« ina dllemmo? The oncol9gy * Analysing the characteristics of biosimilars and the
guidelines in contradiction to patient preferences in development of the EU’s biosimilars market
Germany * Exploring the likely impact of biosimilars on future
* AMNOG process and the role of IQWIG pharmaceutical budgets based on different scenarios and
¢ Key findings of the IQWIG oncology guideline models
¢ Comparison of the IQWiG guideline recommendations with « |dentifying opportunities and challenges for industry,
available oncology reviews patients and payers, as well as appropriate pricing and
« Discussion of potential contradictions reimbursement opftions — sustainable competition as a
« Introduction of a new focus: Patient preferences realistic option? ) ) )
« Discussion of the impact of patient preferences on the Alexander Roediger, Director of European Union Affairs, MSD
. gr;%ocllclajgsgiér?swdelme and future assessments 5.20 Roundtgble: Does the PPRS wor_k for patients and innovation
Sif-:ff:n Wallzer, General Manager (MAFS) ,.MArS Market Access & : ;‘V%Vé#SOTrZeT k?;rkr)eennfeﬁif?ow;(;ﬂ gg fs .
Pricing Sirategy GmbH and State University Baden-Wuerttemberg « What are the benefits to the NHS
. * What is the impact on innovation?
11.40  The Future for Innovation Chair: Leslie Galloway, Chairman, Ethical Medicines Industry
* The challenges for Assessors and Payers Group
¢ Expectations of Industry
¢ Adoption and Diffusion 6.00 Chairman’s Closing Remarks and Close of Day One

Leslie Galloway, Chairman, Ethical Medicines Industry Group

Sponsored by

Quintiles (NYSE: Q) is the world’s largest provider of biopharmaceutical development and

commercial outfsourcing services with a network of more than 29,000 employees conducting

O QUINTILES

business in approximately 100 countries. We have helped develop or commercialize all of the top-
50 best-selling drugs on the market. Quintiles applies the breadth and depth of our service
offerings along with extensive therapeutic, scientific and analytics expertise to help our customers

navigate an increasingly complex healthcare environment as they seek to improve efficiency and

effectiveness in the delivery of better healthcare outcomes. To learn more about Quintiles, please

visit www.quintiles.com

Register online at: www.pharmaceuticalpricing.co.uk < Alternatively




European Pricing and Reimbursement

icalpricing.co.uk

PURCHASING MECHANISMS AND WORKING WITH PAYERS 2.10

Day Two | Tuesday éth October 2015

German pricing and reimbursement
* Discovering how to access the German pharmaceutical

8.30 Registration & Coffee market
» Clarifying reimbursement authorities
9.00  Chair's Opening Remarks .  Problems with the current framework
Alexander Natf, Secretary General, European Confederation Cord Willhoft, Partner, Field Fisher
of Pharmaceutical Entrepreneurs
OPENING ADDRESS 2.50 Latgst on drug prﬁcing in Japan
9.10 Changes in the PPRS scheme to enhance both the health * Likely 2016 pricing reforms
and wealth of the UK * Will there be new pharmacoeconomic demands?
« Ensuring the future availability of new and improved * Application of new poinfs-based system to forecast price
medicines in this and other countries premiums
* Developments in the PPRS scheme and NICE * Prospects for an exceptional price revision in 2017
* Fufure developments under the PPRS scheme Donald Macarthur, Global Pharmaceutical Business Analyst,
David Watson, Director of Pricing & Reimbursement, ABPI DM Pharma Issues
9.50 Developing Co-creation methods with payers 330 Afternoon Tea
¢ Understanding requirements
* Pcme.n‘T pathway opfimisation 4.00 Market Access in Turkey: Risks and opportunities in the post
* Providing value for external stakeholders Healthcare Transformation Era
Leyla Hannbeck, Head of Pharmacy, National ) .
Pharmaceutical Association Lid * Overview of Turkish Market Access & Healthcare
Environment
10.30 Morning Coffee * Basics of the Turkish Pricing & Reimbursement System
¢ Changing dynamics of the reimbursement system:
11.00 Flexible pricing mechanisms. Alternative models
Are the European systems ready for them? * Government’s mid-long term vision on pharmaceutical
¢ Understanding requirements industry
* New pricing flexible pricing and contracting schemes Toros Sahin, Head of Market Access & Health Economics,
* Providing value for external stakeholders sanofi-Turkey
Peter Hertzman, CEO, Health Access Agency
KEYNOTE ADDRESS 440 Pharmaceutical expenditure and policies in OECD countries:
11.40 Tiered pricing past frend.s and future challgnges . .
« Increasing market access through the development of * Addressing recent trends in pharmaceutical expenditures
Tiered pricing * Describing the main drivers of spending
* Understanding new mechanisms fo accessing a * Upwards and downwards pricing pressures
challenging market Annalisa Belloni, Health Policy Analyst, Organisation For
* Developing socioeconomic methodologies to increase Economic Co-Operation & Development (OECD)
medication access
Ken Walsh, Head of Emerging Markets Pricing, GSK 520 Roundtable: Trends and Drivers - Game changers for P&R
* Discovering the role of EMA / national competent
12.20 Networking Lunch authorities in a changing P&R landscape.
* Understanding specific challenges for specialized markets
forphan drugs / biosimilars).
1.30 Coordination of HTA between EU Member States: Current * Tro'nsporerlcy Jligs — DL @i Delied
Pilots and Political Initiatives Chf:ur: Matthias Heck, Ah‘orn.ey—of—low, Head of.Br.Ussels
» Development of further harmonisation of systems in the EU Office, German Pharmaceutical Industry Association
¢ Pros and cons of multiple country mechanisms.
« Providing opportunities to slow or stop disease progression 6.00 Chairman's Closing Remarks and Close of Day Two
Alexander Natz, Secretary General, EUCOPE - European Alexander Natz, Secretary General, European Confederation
Confederation of Pharmaceutical Entrepreneurs of Pharmaceutical Entrepreneurs
Supported by
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Want to know how you can get involved? Interested in promoting your services to this market?

Contact Margaret Mugema, SMi Marketing on +44 (0) 20 7827 6072, or email: mmugema@smi-online.co.uk

fax your registration to +44 (0)870 9090 712 or call +44 (0)870 9090 711




HALF-DAY POST-CONFERENCE WORKSHOP
Wednesday 7th October 2015

8.30am - 12.30pm
Holiday Inn Regents Park Hotel, London, UK

HTA Uncovered

Workshop leaders:
Anke Van Engen, Principal, Advisory Services, Quintiles
Janice Haigh, Practice Leader Market Access, Quintiles

Understand the HTA World globally

Quintiles monitors more than 100 agencies around the
world fo understand the drivers of their decision making.
The main part of the workshop will provide a factual
understanding of the HTA map - who are the key
agencies, from what perspective is their evaluation, what
types of evidence do they require, what typically drives
HTA success or failure?

The final part of the workshop will reveal some secrets
about the main HTA bodies — what are the rules which are
not published, which agencies are the most influential,
what you can’t learn from interviews or ad-boards.

Note: attendees from pharma companies only.
Others by invitation

Why should delegates attend this workshop:

* Benefit from real insights into payer decision making

e Learn the HTA rules and what the rules don't say

¢ Gain a global perspective - learn where agencies are
similar and where they are different

* Understand which agencies are influential outside their
home market

Programme
8.30 Registration and coffee

9.00 Understanding the HTA map
* Key agencies
 Types of assessment and evaluation
« Differences and similarities

11.00 Break for coffee

11.30 HTA uncovered
« Drivers of success and failure
* What they don't print in the rules

1200 Q&A

12.30 Close of workshop

About the workshop leader:

Anke van Engen, Principal, Advisory Services. Quintiles
Anke has around 15 years of global HTA and HEOR
experience. She has led numerous HTA submissions and
acted as client representatfive during NICE, NCPE and
AWMSG meetings.

Anke holds a Master's degree in chemistry from the
University of Leiden. She has co-authored, contributed to
and reviewed numerous infernational health economics
models and dossiers and has published in peer review
medical and scientific journals.

Anke is a member of the HTA working group from the
European Medicines Agency (EMA) led European
Network of Cenfres for Pharmacoepidemiology and
Pharmacovigilance (ENCePP), and has been an active
ISPOR member since 2003

About Quintiles:

Quintiles (NYSE: Q), a Fortune 500 company, is the world'’s
largest provider of biopharmaceutical development and
commercial outsourcing services. With a network of more
than 32,000 employees conducting business in more than
100 countries, we helped develop or commercialize all of
2013's top 100 best-selling drugs on the market. Quintiles
applies the breadth and depth of our service offerings
along with extensive therapeutic, scientific and analytics
expertise to help our customers navigate an increasingly
complex healthcare environment as they seek to improve
efficiency and effectiveness in the delivery of better
healthcare outcomes. To learn more about Quintiles,
please visit www.quintiles.com



SMI'S PHARMACEUTICAL
PORTFOLIO 2015

MAY

Pharmacovigilance,

Drug Safety

& Risk Management
11th — 12th May 2015
Holiday Inn Regents

Park, London

Pain Therapeutics

18th — 19th May 2015
Holiday Inn Bloomsbury,
London

ADC Summit 2015

18th — 19th May 2015
Holiday Inn Bloomsbury,
London

Clinical Trial Logistics
20th - 21st May 2015
Marriott Regents Park,
London

JUNE

BioBanking

22nd - 23rd June 2015
Holiday Inn Regents
Park, London

Cold Chain Distribution
North America

24th — 25th June 2015
Renaissance
Woodbridge Hotel,
Iselin, New Jersey, USA

ADMET
29th — 30th June 2015
Marriott Regents Park,
London

Immunogenicity

29th — 30th June 2015
Marriott Regents Park,
London

European Lyophilisation
29th — 30th June 2015
Holiday Inn Regents
Park, London

JULY

Peptides

8th — 9th July 2015
Marriott Regents Park,
London

Allergies

8th — 9th July 2015
Marriott Regents Park,
London

SEPTEMBER

Cancer Vaccines

16th — 17th September
2015

Marriott Regents Park,
London

OCTOBER

Biosimilars and
Biobetters

30th September — 1st
October 2015

Holiday Inn Kensington
Forum, London

European
Pharmaceutical Pricing
& Reimbursement

5th — 6th October 2015
Holiday Inn Regents
Park, London

Orphan Drugs

19th — 20th October
2015

Holiday Inn Regents
Park, London

COPD: Novel
Therapeutics and
Management Strategies
19th — 20th October
2015

Holiday Inn Regents
Park, London

NOVEMBER

Cell Based Assays
10th — 11th November
2015

Holiday Inn Kensington
Forum, London

DECEMBER

Cold Chain Distribution
3rd — 4th December
2015

Park Plaza Victoria,
London

SPONSORSHIP AND EXHIBITION OPPORTUNITIES

SMi offer sponsorship, exhibition, advertising and
branding packages, uniquely tailored to complement
your company's marketing sirategy.

Prime networking opportunities exist to entertain, enhance
and expand your client base within the context of an
independent discussion specific to your industry.

Should you wish to join the increasing number of
companies benefiting from sponsoring our conferences
please call: Alia Malick on +44 (0) 20 7827 6168 or
email: amalick@smi-online.co.uk




EUROPEAN PRICING AND REIMBURSEMENT

Conference: Monday 5th & Tuesday éth October 2015, Holiday Inn Regents Park Hotel, London, UK Workshop: Wednesday 7th October 2015, London, UK

4 WAYS TO REGISTER

www.pharmaceuticalpricing.co.uk

FAX your booking form to +44 (0) 870 9090 712 POST your booking form to: Events Team, SMi Group Ltd, 2nd Floor
PHONE on +44 (0) 870 9090 711 South, Harling House, 47-51 Great Suffolk Street, London, SE1 OBS, UK

( h [] Book by 29th May 2015 to receive £400 off the conference price
EARLY BIRD Book th 2015 t ive £200 off th f i
DISCOUNT [C] Book by 30th June 2015 to receive £200 off the conference price
[] Book by 28th August 2015 to receive £100 off the conference price
. J
@ Unique Reference Number A CON FEREN PRICES
\_ Our Reference LVP-152 ) | 1'would like to attend: (Please fick as appropriate) Fee Total

[] Conference & Workshop £2098.00 + VAT £2517.60
DELEGATE DETAILS [] Conference only £1499.00 + VAT £1798.80
[] Workshop only £599.00 + VAT £718.80

Please complete fully and clearly in capital letters. Please photocopy for additional delegates. PROMOTIONAL LITERATURE DlSTRlBUTlON

Title: Forename:
s ) [] Distribution of your company's promotional

yrname: literature to all conference attendees £999.00 +VAT £1198.80
Job Title:

The conference fee includes refreshments, lunch, conference papers, and access to the

Department/Division: Document Portal. Presentatfions that are available for download will be subject to

Company/Organisation: distribution rights by speakers. Please note that some presentations may not be available
Email: for download. Access information for the document portal will be sent to the e-mail
Company VAT Number: address provided during registration. Details are sent within 24 hours post conference.

Address:

\. J
DOCUMENTATION
Town/City:

| cannot attend but would like to purchase access to the following Document

Post/Zip Code: Country:

- - Portal/paper copy documentation Price Total
Direct Tel: Direct Fax: [] Access to the conference documentation
Mobile: on the Document Portal £499.00 + VAT £598.80
Switchboard: [] The Conference Presentations — paper copy  £499.00 - £499.00
(or only £300 if ordered with the Document Portall)
Signature: Date:

| agree to be bound by SMi's Terms and Conditions of Booking.

ACCOUNTS DEPT PAYMENT

Title: Forename: Payment must be made to SMi Group Ltd, and received before the event, by one of
Surname: the following methods quoting reference P-152 and the delegate’s name. Bookings
made within 7 days of the event require payment on booking, methods of payment
are below. Please indicate method of payment:

Email:

Address (if different from above):

[ ] uk BACS Sort Code 300009, Account 00936418
] wire Transfer Lloyds TSB Bank plc, 39 Threadneedle Street, London, EC2R 8AU
T Swift (BIC): LOYDGB21013, Account 00936418
Town/City:
IBAN GB48 LOYD 3000 0900 9364 18
Post/Zip Code: Country: [] cheque We can only accept Sterling cheques drawn on a UK bank.
Direct Tel: Direct Fax: [] credit Card [ Visa [ MasterCard [ American Express
. / All credit card payments will be subject to standard credit card charges.

VENUE Holiday Inn, Regents Park, Carburton Street, London, W1W 5EE Card No: DDDD DDI:”:‘ DI:”:”:‘ I:”:”:“:]

[ ] Please contact me to book my hotel valid From DD/DD Expiry Date DD/DD

Alternatively call us on +44 (0) 870 9090 711,

email: hotels@smi-online.co.uk or fax +44 (0) 870 9090 712 CVV Number I:”:”:":‘ 3 digit security on reverse of card, 4 digits for AMEX card
. S
H H rdholder’'s Name:
Terms and Conditions of Booking Cardholder's Name
Payment: If payment is not made at the time of booking, then an invoice will be issued and must be Signqture' Date:
paid immediately and prior to the start of the event. If payment has not been received then credit . .
card details will be requested and payment taken before entry to the event. Bookings within 7 days | agree to be bound by SMi's Terms and Conditions of Booking.

of event require payment on booking. Access fo the Document Portal will not be given until payment
has been received.

Substitutions/Name Changes: If you are unable to attend you may nominate, in wiiting, another
delegate to take your place at any time prior to the start of the event. Two or more delegates may
not ‘share’ a place at an event. Please make separate bookings for each delegate.

Cancellafion: If you wish fo cancel your attendance at an event and you are unable to send a
substitute, then we will refund/credit 50% of the due fee less a £50 administration charge, providing
that cancellation is made in wiiing and received at least 28 days prior to the start of the event.
Regreffuly cancellation after this time cannot be accepted. We will however provide the
conferences documentation via the Document Portal to any delegate who has paid but is unable
to attend for any reason. Due to the interactive nature of the Briefings we are not normally able to
provide documentation in these circumstances. We cannot accept cancellations of orders placed
for Documentation or the Document Portal as these are reproduced specifically to order. If we have \_ Y,
to cancel the event for any reason, then we wil make a full refund immediately, but disclaim any
further liability.

Alterations: It may become necessary for us fo make dlterations to the contfent, speakers, timing, V AT
venue or date of the event compared to the advertised programme.

Data Protection: The SMi Group gathers personal data in accordance with the UK Data Protection
Act 1998 and we may use this fo contact you by telephone, fax, post or email fo fell you clbout other VAT at 20% is charged on the attendance fees for all delegates. VAT is also charged on
products and services. Unless you tick here [[]Jwe may also share your data with third parties offering N o .
complementary products or services. If you have any queries or want to update any of the data that Document portal and literature distribution for all UK customers and for those EU Customers
we hold then please confact our Database Manager databasemanager@smi-online.co.uk or visit ; : : :

our website www.smi-online.co.uk/updates quoting the URN as detailed above your address on the not supplylng a regmro’rlon number for their own coumry here.
attached letter.

Card Billing Address (If different from above):

J J
If you have any further queries please call the Events Team on tel +44 (0) 870 9090 711 or you can email events@smi-online.co.uk




